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FIND & CAR You're sick of the stress of ying commercial
airlines, but buying into a private-jet program
seems prohibitively expensive. Now there are
cheaper ways.

FIND A JOB

In years past, hiring an airplane and crew was a
complicated, potentially risky a air that
involved calling a local charter operator and
negotiating for a plane and pilots. Fractional
ownership, in which companies sell a share of
an airplane, opened up the private-jet world by
making planes easier to buy and schedule. That
was followed by jet-card programs -- in which
you can buy as little as 10 hours of ying for
about $44,000 -- reducing the cost further.

Now, charter brokers are bringing the cost
down even more by making it simpler to hire
planes for single trips, called "on-demand"
charters, on a pay-as-you-go basis -- no buying
into an airplane or prebuying hours of ying
time. Several rms are simplifying the process
by collecting bids from charter companies for
interested iers and making arrangements from
car service to onboard catering. At the same
time, the private-jet world's two main safety
rating agencies are making it possible for
consumers to check charter companies and
individual pilots to make sure their ight has
aviation's equivalent of a Good Housekeeping
seal of approval.

"Anyone who has own with frequency starts

to realize that all these planes aren't the same," says Greg Johnson, chief executive of OneSky
Jets in Manchester, N.H., explaining why such ratings are especially important for private-jet
clients.
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A one-time charter is still more expensive than rst-class airline tickets. But it can be a ordable
to many people without CEO salaries or trust funds who might want to splurge once or twice a
year on a special trip. A typical New York-to- Florida one-way ight costs $8,000 to $20,000 for
asix-passenger jet, depending mostly on whether the plane goes home empty or not. If the
charter company doesn't nd another customer for the ight home, you pay for that trip too.

John McKey, a retired advertising executive, chaters jets twice a year to move between his
homes in Boston and Florida to avoid "the appalling process now of going through commercial
airlines." Leaving from Bedford, Mass., and ying directly to Vero Beach, Fla., saves a couple
hours of driving, and since his wife has to travel with wheelchair assistance, the level of service
the couple gets with a private plane is highly prized.

"It's not inexpensive, but itis easy to do," said Mr. McKey, a client of OneSky, a fast-growing
three-year-old company that arranges on-demand charters and has its own command center to
track ights and make customer arrangements. He pays about $12,000 to $13,000 for each 3%-
to 4-hour ight. He and his wife invite friends to Il the other seats on their trips.

Another company, Blue Star Jds, is similar to OneSky -- you tell them where you want to go
and a broker o ers several options on di erent airplanes. Virgin Charter, a unit of Richard
Branson's Virgin Group PLC, is also getting in on the charter-brokerage business, launching a
Web site for bookings this fall. Air Partner PLC, a U.K.-based company that ies the White

House press corps and is the largest air charter broker in the world, says it is seeing more clients
come from ownership programs intone-time charters. "The savings can be huge," says David
McCown, Air Partner's vice president of business development.

Chad Monroe, a Tampa, Fla., shopping center developer, took seven friends to New York this
year for a surprise weekend getaway, chartering an eight-passenger plane through Air Partner
for $20,000 round-trip. He brought a boom box and Cristal champagne onboard for the ight,
and the group had so much fun he surprised them with a trip to the Bahamas in June on another
private plane.

“It's a lot of money for what you're getting, but it's great fun for special trips here and there,"
says Mr. Monroe.

With many brokers and more than
1,000 jet operators in the
fragmented eld, a company
called JetDirect Aviation

Holdings LLC has been trying to
form a national charter company
by buying up local jet operators. It
also merged in April with Sentient
Jet Inc., a membership program
thato ers xed rates on charters
but requires a $100,000 initial
deposit. Delta Air Elite, a unit of
Delta Air Lines Inc., also o ers
both a card option and one-time
charter.

Brokers are also making it easier

to snag "empty leg" trips -- repositioning ights that will take passengers at discounted rates --
by posting them on their Web sites. Shaircraft Solutions LLC, a rm that will advise you on the
best way to charter for a particular trip, also o ers its members, who pay $495 a year, a ride-
share board so they can take advantage of empty seats on each other's ights.
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